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The Simple  
3 Part Formula to Getting Leads and Sales  

For Any Network Marketing Business 
 

Congratulations on taking the first step to getting your 
business online. Taking action by getting this report in your 
hands shows you are serious about moving forward.  
 
Hi, it’s Pat Campbell, and I am glad to work together with 

you to make things happen for your business online.  
 
My promise to you is to make your journey to getting your business online a 
shorter, cost-effective and clearly defined path. 
 
Let me tell you my quick story about how I got my business online 
 
In 2002, I knew that marketing my MLM in our town of 33K with 5 competitors; I 
was going to have to do something different. 
 
I wasn’t interested in looking at everyone I talked to as a customer or business 
partner.   
 
I knew there had to be a better way 
 
So, for the next 8 years:  
 

 I cold called leads (which wasn’t cheap) 
 

 Mailed out countless product information packages for my MLM 
 

 Bought numerous training classes on Personal Development, Blogging, Lead 
Generation, etc.  
 

 Contributed posts to a community blog to help build someone else’s brand. 
(what a waste that was!) 
 



3 
 

(c) 2014. Pat Lee Campbell. All Rights Reserved 
www.PatLeeCampbell.com 

 

 Wrote dozens of articles with links back to websites. (that were again, 
building another person’s dream) 
 

 I spent money for flights, hotels rooms, and live events from the West coast 
to the East coast travelling to Seattle, Atlanta and Minneapolis. 

 

 Paid big bucks for coaching 
 

Not to mention...I fell for promises of huge lead generation, only to be 
disappointed. 
 
I spent $10 to $20K over that 7 year process! That hurts. 
 

Why am I telling you all this?    
 
Because in 2007, I learned about a interesting concept called Attraction 
Marketing. 
 
I worked with my mentor on implementing this powerful, game-changing strategy 
for building our MLM. But the problem was...I was working to attract prospects to 
my mentor and his work...not mine!  

 
Was I Foolish? 
 
Now you might think I was pretty foolish to spend eight years building someone 
else’s dream. 
 
In hindsight I would say you are right.  
 
However, when I take stock of all that I learned in that period, I learned a WHOLE 
lot of invaluable skills.  
  
And best of all...I’m going to share them with you! (Today’s your lucky day!) 
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Making Changes 
 
I knew that I could build a successful and profitable business online, and I was 
determined to do it! 
 
So, in 2010, I decided to find a new mentor. 
 
I knew that finding the right mentor was going to make my path to financial 
freedom a lot easier. 
 
I paid my mentor a hefty monthly fee of $167 every single month for 18 months. 
We worked on understanding the “why’s” behind the principles of Attraction 
Marketing. We learned new strategies to build relationships online. Then I worked 
at learning new technical skill sets. Unfortunately, this mentor fell critically ill 
before we were finished.   
  

What has your journey been like? 
 
Have you:   
 

 Gotten sick and tired of harassing family and friends, who have no interest 
in purchasing your products/services or joining your business 
opportunities? 
 

 Purchased dead end leads? 
 

 Felt lost about how to implement a strategy to generate leads and sales for 
your business? 
 

 Spent a ton of money on webinars, systems, membership sites, training 
courses? 

 

 Travelled down rabbit holes that taught you skills but still didn’t know how    
to put all the pieces together? 
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 Been a part of communities with leaders who are more interested in selling 
you extra stuff and not giving you clear direction for YOUR business? 

 

Formula Part 1 
 

Here’s Where Your Short Cut Begins 
 
I took a long and crooked detour for 10 years.   I don’t want you to make the same 
mistakes that I did! 
 
When it all comes down to it, Attraction Marketing is the core strategy that will 
help you achieve success... 
 
Attraction Marketing allows you to present yourself Online in such a way that 
people are now looking for you. They are searching for your business as opposed 
to you beating the bushes looking for someone to look at your product or 
service... 
 
(won’t that be a refreshing change?!?) 
 
Let me show you how Attraction marketing can be applied to YOUR business. 
 
But first...let me ask you a question as a consumer. 
 
Who would you rather work with? 
 

 The person who harasses you about their products and services  

 The person who speaks to everyone within 3 feet of them?  

 Someone’s marketing messages that are right in your face? 
 
Or does this feel more appealing?   

 Working with someone who gives you the solution to the problem you are 
having?   

 Being respectful to give you space to discover for yourself that they are the 
solutions provider for you. 
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 Practices being the person sought after rather than hunting you down? 
 

That's a no brainer. 
 
Of course, you’re going to want to work with the person who gives you the 
solution to a problem you are facing! 
 
That’s what Attraction Marketing is all about! 
 
Here’s a real-world example of Attraction Marketing in action: 
  

You receive a phone call from Jack who calls to sell you an insurance 
policy. Without finding out what your needs are, he goes into his long 
sales pitch. 
 
Later that day, you go to a business luncheon where Bob is the featured 
speaker. Bob gives a presentation about the features and benefits of 
insurance, the pitfalls to avoid, addresses questions people should ask 
before buying.  

 
When it’s time for you to buy insurance, who would you go to? Jack or Bob? 
 
If you’re like me, you would go to Bob because he provides valuable information 
about a problem you were having (needing insurance) without being a pushy 
salesman. 
 
So what happened here? 
 
Jack pitched his product to you in a pushy, salesman-like manner. 
 
Bob established himself as an expert and respected your space, provided 
information you valued. He then allowed you the choice to come to him for your 
insurance needs. 
 
Bob used the power of Attraction Marketing! 
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People want to do business with a leader 
 
What does this have to do with building your business? 
 
Attraction Marketing is all about positioning yourself as an expert and presenting 
a valuable solution to a problem your prospect is having. You do all this before 
asking for the sale.  
 
Even though you may only be a few steps ahead of your prospect, you can 
position yourself as a leader and expert. 
 

What Do I Mean Expert?  
  
 I thought I didn’t know anything and I realized something when I got a little help 
from a mentor. I discovered that wait a minute, I do know more than I think in the 
area of building an online business. 
 
 For one thing, through my 30 years of nursing, here’s what I found. I have learned 
to stand up for myself when doing what is right, rather than what’s expected. I’ve 
developed administrative skills managing my nursing workload. 
 
In the last 10 years of advocacy for our special needs son, I’ve found “my voice”.  
I’ve learned more about communication. I can add value to the marketplace in my 
writing. I learned to never quit. Winners never quit and quitters never win!   
 
In my journey to come online, I learned lots about creating content for the 
internet. I understand the mindset necessary to run my business so I can show 
others also. These aha moments can happen for you too. These moments make 
you the “expert” to your new prospect.   
 
Taking a little inventory of your life you can see “expert” potential readily within 
you. 
 
Throughout your life experiences, there are skills, talents you have that are 
strong. These enable you to become more knowledgeable, teachable. They 
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position you to become the expert or “go to” person for your prospect and 
customer. 
 

This is what Attraction Marketing is all about 

 
So, to implement Attraction Marketing in your business, you will decide what 
information you can give to your prospects. You know them well so you will give 
what is of value to them. It’s simply solving a problem they are having. 
 

Why do you have to give Value first? 
 
In today’s economy, people are more sceptical than ever! 
 
People buy from those they know, like and trust. 
 
That makes sense right? 
 
Of course your prospect won’t know you at first. To change that in order to make 
the sale, you will need to give them some free valuable information. A solution to 
a problem they’re having. This is a strategy that allows them to get them to know, 
like and trust you first! 
 
It’s kind of like the ice cream store allowing you to taste a free sample of ice 
cream before you choose your ice cream flavour! 
 
So how do you go about building these relationships with people online? How do 
you get to the point that they feel like they know you?  Getting to know you even 
though you never meet in person? 
 
What can you do to have people make sure they read it when they see that you 
sent an email because they look forward to hearing from you? 
 

Trust grows out of the Process of coming to Know and Like YOU! 
 
Building trust gives you the opportunity to continue offering products and 
services that meet needs of your Ideal Customer. 
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So to answer these questions, let’s go back to the example of Bob, our insurance 
agent. 
 
We all search online for information. Searching for insurance, you find Bob online 
and his blog.  He carefully outlines all the features and more importantly the 
benefits of having life insurance. 
 
He lists all the various kinds of life insurance and how they apply to situations. 
Bob even has a video on his site telling you about his family, any why he feels it’s 
important for him to cover the unexpected for them with policies that provide for 
them should something happen to Dad. 
 
Bob includes information on his site that answers frequently asked questions. He 
actually goes on to answer questions that people should ask but don’t when 
shopping for insurance. 
 
By the time you get done looking at Bob’s site, you decide to submit your name 
and email for more information. 
 
Sure enough, what was promised to you is delivered. For the next week you are 
getting regular emails that tell you more about Bob and a little about his family 
and his commitments to meeting the insurance needs in your life. 
 
He suggests that you buy from him and gives you an action step. 
 
And you take that action step because you feel like he has dealt with you with 
integrity; you feel like you know the guy, maybe had a phone conversation or two 
and have come to like him. 
 
Now, you have bought a life insurance policy.  You find out from comparison 
conversations with friends, that you got good coverage at a fair competitive cost. 
 
This further enforces your sense of trust. 
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As time goes on, Bob remembers your Birthday, Anniversaries, and other 
important dates.  He continues to give you updates on insurance values and 
services.  
 
This online business owner, Bob, has used Attraction Marketing to brand himself 
as a solutions provider. 
 
He has continued to prove himself valuable to you by giving you additional 
information as you need it.  Bringing products to your attention as it was 
appropriate and you continue to do business with him. 
 
So what do YOU need to do to implement Attraction Marketing to your business 
so that you can get prospects/guests to know, like and trust you? 
 
 Have a website to introduce yourself to your Prospect. 

 
 Make yourself known to your Prospect through valuable information. 

 
 Follow through on all promises you make to your Prospect. 

 
 Have a plan to continue to give good information to your Prospect. 

 
 Think about how you can become the solutions provider for a particular 

need of your Prospect. 
 

Consider setting yourself apart by acknowledging your new relationship with 
your Prospect with a card in the mail. 

 
Is that making sense now?   
 
Attraction Marketing is simply about becoming an indispensable source of 
valuable information.   
 
You can spend your time with people who actually want to hear from you. 
 
No longer will you have to put your time and effort into someone who has no  
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desire to listen to you or join your business. 
 
How would that make you feel? 

 
Don't you think that will be more fun and productive? 
 
Of course it would! 
 
Can you see how when you provide value, you attract prospects to YOU? 
 
When you use Attraction Marketing, you’ll no longer having to chase, family, 
friends and strangers!(people will be glad to see you coming!) 
 
So, I bet you're thinking... 
 
“Now when do I make money while I'm giving away all this free information?” 
 
Well, like a bee to a hive, a crowd of people start hovering over the top of your 
leads funnel. 
 
I’ll give you a picture of what it looks like. 
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So, here’s how a Leads Funnel works... 
 
Your Prospect gives you their name and email address in exchange for your free 
valuable information. When people give you their name and email address, this 
starts building your all-important business asset called “your list” 
 
Your list is a file of people who are interested in the solutions that you provide. 
 
Once you start building your list, you begin to offer low cost, but valuable 
products to your Prospect via email, which continues to build trust. 
 
In time, when your Prospect or Ideal Customer is ready (now that they’ve gotten 
to know, like and trust you)... they will feel comfortable buying from you. 
 
Now you’re making money online! 
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(how cool is that?) 
 
Then all you do is “rinse, lather and repeat” just like those shampoo bottles 
instructions...until you reach your desired income goal. 
 
Sound good? 
 
If you’re in Network Marketing, you know if you’re using traditional offline 
methods, you’re limited by the number of hours in the day. You’ve spent long 
hours going distances to meet people. Sometimes with very little returns for your 
efforts. 
 
But there’s one place where you can set up shop, and be introducing prospects 
from around the world to your business 24/7. 
 
That place is a “little thing” called, the Internet!  
 
People are always searching online, looking for information on how to solve the 
problem they’re having or how to reach a goal they’ve set. 
 
These online searches give business people like you and me, the chance to get out 
in front of the people who are looking for the solutions that we’re providing. 
 
 You as a business owner have the opportunity to position yourself clearly front 
and center in front of your ideal client.   
 
(How awesome would that be?) 

 

Formula Part 2 
 
The Winner’s Mindset 
 



14 
 

(c) 2014. Pat Lee Campbell. All Rights Reserved 
www.PatLeeCampbell.com 

 

So now you have learned about 
this new marketing, realize, all 
of this won’t happen overnight. 
Your goals are worth the time 
and money you invest in 
yourself. 
 
The operative word here is 
“won’t happen overnight”.  
Most new business owners 
come to their new venture with 
a lot of baggage… (If you don’t 

have any negative input from family and friends or even your past 
experiences…bonus!) 
 
However…you do have the power and choice to determine 
what your mindset is going to be moving forward.  
 
These picture dates from 2009 as a fundraiser for our 
local hospital. 100 women of all ages including me, raised 
over $100K. We walked 60 km/32mi over a period of 3 days! 
 
That took a winner’s mindset...we trained from March 
through July before the event.  The training was like a  
2nd part-time job. We were determined to finish the feat. I 
can tell you there were some nasty bleeding blisters at the end of the walkathon. 
But there were also some very deeply satisfied and happy women having done 
something this big for the first time in their lives.  
 

First Things First 

 
I would say the first thing to determine is that success is attainable. You can meet 
those goals to live life on your own terms.  It means making a commitment to 
yourself, your family, your business. To stay with the program making baby steps 
at times towards milestones of success and other times…leaps!  
 

My friend and me in pink 
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This commitment is an act of deciding with your significant others, yourself what 
kind of schedule you’ll make with your business. Then it’s about honouring that 
timetable.  
 
 Your mindset will set the ground rules that your business time is important, at 
the same time…you have to respect your family’s needs with regards to being in 
balance with time spent with them.  
 

Time Balance is Critical 
 
With respect to time commitment, consider the time spent now on non- income 
producing activity. Time used that is also not building relationship with the 
important people in your life or your health.  Make a list. 
 
When you finish that list...are you willing to give up your favourite TV show to 
work online? Are there minutes or ½ hours that can be redirected to learning and 
implementing? Do you need to set the timer for Social Media time?  These are the 
sacrificial actions that grow your character and leadership position in your 
business. 
 
This all boils down to your level of commitment to the process.  Early in the game, 
a decision to be a leader, to stick with the journey until it’s done demonstrates a 
winning mindset. 
 
As I’m often reminded by my mentor…Business is the sport of non-athletes but it 
is a marathon…not a sprint.  Therefore…pace yourself. Give your mind time to 
take in new lessons, think about strategies and implement. 
 
That brings me to my next point.  Remember I told you about the 10 years spent 
figuring this out?  Well, the best lesson I learned was the value of investing in a 
mentor. This is huge! 
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Invest in a Mentor 
 
A good mentor has travelled the path you’re on. He or she knows the pitfalls and 
can see how to direct you specifically to build your business. They know how to 
keep you fully in control of your business.   
 
Your mentor saves you tons of time and money avoiding the continual purchase 
of “shiny objects” that pop up in your inbox weekly.  
 
Finding a mentor that knows the training you’re taking, what you want to achieve 
is a common practice among professional, successful online business owners. 
 
Understanding the importance of embracing the Mindset for being the CEO of 
your business may be key to your success.  
 
The power of your mind to accomplish the process of growing your business 
online is huge! It’s so cool, that only you can determine how much you will 
unleash that power to work for you !  

 
Become Your Own CEO 
 
Think of it this way, you ARE the CEO. That means that you get to call the shots on 
how your day will unfold.  When you figure out what training you are following, 
you can set up a schedule for learning then taking action on the training.  Make a 
limited schedule for Social Media so time doesn’t fly away.  
 
The mindset of a CEO is not to be taken for granted, trust me. 7 figure income 
earners know this and practice a daily habit of reinforcing their mindset. You can 
read affirmations, good books, nurturing your beliefs.   
 
There are lots of gremlins who delight in robbing you of your intent for success... 
that negative chatter. 
 
Being CEO also means taking responsibility for your results and decisions. That 
means when you slip, goof up, and spend money you regret...Accept the mistake, 
learn from it and move on.  



17 
 

(c) 2014. Pat Lee Campbell. All Rights Reserved 
www.PatLeeCampbell.com 

 

 
That brings me to the reality that building your business is not an upward 
trajectory. 
 
This next picture makes my point! 

 
 
 
So, as you get started, accept that the journey will have some surges forward, 
then a stall.   
 
Can you make up your mind, adopt a mindset, you will never, never quit?  For its 
true, that success does not happen overnight or in 90 days.   
 
The results you’re looking for may take much longer than you expect. Leaders’ 
still make promises that results are possible within a short time...it’s not true. 
 
Accept that. 
 
Another important lesson to grasp early is planning for quality relationship time 
with your significant other, for quality time with your health.  If you lose both of 
those things, business success means little. 
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That means accepting a longer path from your starting point to the long term 
living life on your own terms success.  However, you can certainly expect and 
celebrate small successes along the way.  
 
Make a commitment to yourself that you will see this thing through to 
completion. 
 
Be realistic...only you know what family, business, health, relational commitments  
you have.   
 
Making time for the important people in your life is very important. These 
relationships are your anchors for life...business is meaningless if you have broken 
relationships. 
 
We can set you up for your first success now.  Accomplishing these next steps are 
your first success  ! 
 
 

Let’s Get Started, Make Yourself Some Goals 
 
The most important thing is to be consistent and choose goals that match what is 
most important to you.  
 
In the world of entrepreneurship, there is a lot of hype around reaching for goals 
like a big fancy house or expensive car. The goals of having a certain $$ figures set 
aside in savings or retiring to travel between hotels, beaches and golf resorts are 
considered the things to strive for.  
 
However...there is evidence that these things leave us feeling empty. In fact...it is 
not even what most people are looking for.  
 
For me it is about having money and time freedom to go visit my grandchildren. I 
want money freedom to give generously to charities.  
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It’s more about creating income streams 
that cover month to month bills for most 
early business owners online and working 
towards living the life they love.  
 
External achievements leave us feeling only 

satisfied short term with an empty feeling inside that craves yet another external 
“trophy” to seek.  
 
In a very good interview I heard recently on this topic, after years of studies, very 
interesting findings have been made about goal setting.  
 
When we set goals around what is important to us inside, in other words our core 
values...then real satisfaction is gained. Being true to your values, the outward 
goals like business success, being debt free, place freedom...are achieved.  
  
 

How to Make Goals That Reap Results  
 

The Big Picture 
 
First of all, there’s an exercise called “reverse engineering”.  That simply means 
looking at your end goals...or picture of how you envision your life and working 
backwards in manageable steps.  
 
 So, to begin...think about what you dream your life will be like in ten years.  
 
Will you have time to sit in the yard and listen to the bird sing relaxing with a 
book?  
 
Or is it about having freedom to get up early in the morning to head to your 
favourite gym to workout hard, to sweat and get your heart rate up followed with 
a refreshing shower. To head home energized to tackle your “to do” list for the 
day? 
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Do you see yourself on the stage of your MLM Company accepting awards for 
business growth?  Making decisions about how to be a good steward of your 
income? 

 

10  Year Goals Take some time, preferably with your significant other to put 

these down. 
 

 
 

 
__________________________________________________________________ 
 
__________________________________________________________________ 
 
__________________________________________________________________ 
 
 

 
__________________________________________________________ 
 
The next step is to look at those end goals at 10 Years in business and think about 
where you need to be in 5 years to be on track for life on your own terms.  
 
For example, for me that means having a strong level 3 team volume to achieve 
$3K income per month. This enables me to choose to retire from nursing.  
 
 

5 Year Goals 
 
 

 
 

 
__________________________________________________________ 
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__________________________________________________________ 
 
 
Before we go much farther in goal setting, there is an important lesson to 
consider. 
 

Creating goals that build your “Best You” 
 
When you are starting out in business, you are dealing with pressure...pressure 
from within.  
 
Do you experience that chest tightening sensation when you look at your credit 
card bill vs your bank account?   
 
Do you hear the questioning voices of your family and friends when you choose to 
skip the movie to stay home and work?  
 
Is there a lump in your throat, when you look at accumulating autoship inventory? 
Do you feel the urgency to make this work to prove to your spouse, to the nay 
sayers that success is possible?  
 
Are you familiar with outside pressures...your team’s expectations, your family 
expectations and you can name many others?  
 
Do you wake up at 5 in the morning with thoughts rolling about what needs to be 
done today that didn’t get finished? 
 
These kinds of stressors are not what we seek in business, unless they push us 
towards making changes. 
 

When Stress Is Good for You 
 
There’s a certain amount of stress that is necessary to motivate us to work and 
move forward. 
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When you can put four areas to work to help you manage stress, your physical 
health, what you eat, your emotions and even your spiritual being...all of these 
can support bringing out what could be described as your “best self”.  Your focus 
and intensity of healthy energy brought together can help you accomplish 
anything you want...hence...your goals. 
 
Take some time to write down a picture of who you are as your “best self” What 
does that look and feel like?  For example, do you like yourself more when you 
are more patient and thoughtful? Or, is your best self, when you are loving and 
kind to your spouse and family?  When you come to an end of a business day 
feeling like you have really connected well with your team, do you feel great? 
 
Completing this exercise helps you understand what your core values are.   
 

Finding Your Core Values 
 
When these internal core values drive your goals, this keeps your stress under 
control, value focused goals ease internal and external pressures.   
 
You have more incentive to keep working, to overcome struggles, to push past 
comfort zones because in the end...you are going to be a better person. You will 
be a happier person for the people who are important to you, to motivate your 
personal work and your team’s work. 
 
Guess what happens...when you are growing as a person, building character...you 
are learning new skills.  The side effects of this are reaching business volume 
goals, team building ...moving towards the external goals that others use to 
measure success.  
 
When you have internally motivated goals, they influence how you build your 
business and team. Because these goals have internal value to you...there is a 
settled happiness and energy that frees you up to be present and effective in your 
business. Because these goals build more of your “best self”, they create a deep 
sense of satisfaction that influences your success. 
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Stop here...and think about how you would describe yourself when you are 
happiest with whom you are...your “best self”.  Summarize that in writing. 
 

Let Me Give You a Personal Example 
 
I want to be a present, attentive and loving wife giving daily time to be with my 
spouse.  
 
This means that my business work is scheduled so that there is adequate and 
appropriate time for our relationship.  It also means that I must make full use of 
the time allotted for business.   
 
The end result?  
 

 Accountability to myself for number of dials made. 

 Planning for work that needs to be done. 

 Creating a system to complete business tasks. 

 A happier spouse, therefore more support to continue building our 
business.  

 
Your Turn 
 
Now it’s your turn... 
 
You’ve spent some time listing your “best self”. Take some paper to create that 
picture of yourself and your life. 
 
Make some goals for your business that give you the opportunity to nurture that 
person.  
 

3 Year Goals 
_______________________________________________ 
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________________________________________________ 
 
________________________________________________ 
 
________________________________________________ 
 
________________________________________________ 

 
Now make some short term goals, you can cross off and feel good about. For 
example 
 

 Decide what group of people you want to market to. 
 
Describe who that group is here: 
 
 

 
 

 
 

 
 

 
 

 
 

 
 

 
 

 How much time you can commit to consistent work weekly? 
Setting aside some time regularly that you can focus on your computer 
time helps you to feel like you are in control. It also is an agreement that 
this is time for you to work on your project if you have family to consider. 
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 How you are going to balance your time? 
 
 

 
 

 
 

 
 

 
 

 
 

 
 
 

 Where your work space will be? 
 
 

_____________________________________________________________ 
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Long term goals prod you into being consistent. Your business is the vehicle to 
accomplish your dreams and goal.  Putting Stage Goal setting in front of you 
makes the end result more real and you “check off” the list.  

 

 What do you want to achieve in 1 year? 
 
 

 
 

 

 

 

 

 

 

 

 

   

 Why do you deserve to have those goals? 
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 How will it feel to achieve those goals? 
 

 
 

 
 

 
 

 
 

 
_____________________________________________________________ 
 

 Create a visual reminder of your goals. Gather some images, words, 
anything that you can put together on a large piece of paper to post in your 
work space. This can be both what your perfect day will look like, or 
experiences you want to have, paid bills, monthly income…whatever it is 
that you long to have as a reality in your life.  
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It is also effective to make a second visual that reminds you of what life will 
be like if you don’t make some changes now. This too can be monthly 
income, limited travel, and the commute to work, again whatever feels real 
to you.  
 
Spend some time to visualize what your life will be like. When you look up 
at this visual, especially the positive goals one…get your emotions involved 
with the images and text.  Let those feelings get deep within you and your 
thinking. This will influence how you do your work.  More energy will come 
for you. 
 
A constant reminder of these goals can do two things...be a part of your 
affirmation daily, influencing your mindset and a tangible reminder of why 
you are committing to your success.  What I have done and suggest for you 
are summarized my goals on a rock placed on my desk. On the other side of 
it, I wrote why I deserve the success I’m reaching for.    
 
Look for a rock next time you’re out walking and create a Goals Reminder 
for your desk. 
  

          
5 YEAR GOALS   Why I deserve them 

 
 
Write these short and long term goals down in a little book or cards. Make a habit 
of reading them daily review them regularly. 
 
Over time, you feel the excitement of realizing that some of those goals have 
been accomplished and you need to make new ones to keep moving you forward. 
 
Again, be realistic...you are building the foundation for your business. You  
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want it to be strong and sound. 
 
Let's talk some more about the formula of Attraction Marketing. 

 
Formula Part 3 
 

Here is the Main Secret for making sure you have 
success online. 

 
Build your own Personal Brand. 
 
What or who has branded you to this point?  
 
Are you the XYZ company rep? 
 
The risks of continuing to build that brand are that you have no control over it. 
XYZ Company may make any number of changes that kill your business. Leave you  
without income.  
 
Building with XYZ Company really builds their brand, and you are a commissioned 
based representative.  
 
A shift you want to make is to have your business identity be focused on you. That  
you are the consultant and business owner of your brand. 
 
In that position you control the direction your business takes, rather than having 
a corporate entity tell you how you will or won't do business. 
 
Let your XYZ company be one part of the products and services you offer within 
your business. 
 
Here is another truth about building a business around you. The people who 
come to know like and trust you, want you to keep offering value to them. They 
will become repeat customers. 
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As you become aware of new products and services, you can continue to market 
them to your list as you see benefits for them. 

 
Three Reasons to Build Your Brand 
 
Briefly here are three reasons why building your own brand early in your online 
business is smart. 
 

1. You become a leader people will follow.  
2. If your company fails, or you choose to leave, you already have a list to 

restart with. 
3. Your Brand focuses your business, building results. 

 
Becoming a Leader 
 
Demonstrate with your branded website, good information that you know how to 
build successfully. You will attract high quality prospects. Being consistent with 
providing support to your new customer and business partner builds leadership.   
 
A leader accepts responsibility for all decisions and the consequences. If things 
don’t work out...try a new tactic. A leader knows that success grows out of 
experiencing mistakes.  So it’s ok for you the new online business person...to 
make mistakes in the commitment on the journey to branding “You Inc” 
 
When you control your own branded website, giving high quality training and 
information, you will have a greater ability to attract more people, grow a larger 
leads list than just promoting one thing. 

 
Remember, as you are training and showing by example how businesses can be 
done online, some of your leads continue to build their own businesses 
 
But, someday down the road something might change in their circumstances with 
their present business and they find themselves looking for another opportunity. 
 
Guess where they will turn first! 
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Your List Keeps You in Business 
 
Right on, they will come back to you and check out what you are doing. 
 
Again, when you are branding yourself, you protect yourself from having  your 
brand stripped from you if XYZ company fails, or changes policy and stops your 
online business. You have room within your brand to change directions. 

 
Your list is now your best asset. No matter what happens in your business when 
you have brand loyalty well earned, you will make repeat sales to your list for 
products and services they benefit from.  The following image demonstrates that 
point. 
 
Save Time and Money  
 
I talked earlier about the 10 years and nearly $10 -$20K spent on the journey to 
understand the best way to build online. I don’t even want to think about how 
much it was. 
 
In the last 13 months, finding the right mentor and support community I have a 
new focus in my business.  Success leaves clues, I’ve discovered that my mentor 
still has her mentor active and up the line each leader still works with mentors on 
a higher level.  Bottom line, is having a mentor is for now and forever.  That is 
when you start becoming successful.  
 
The brand I have developed now prevents me from spending money 
indiscriminately.  I have a clear vision of what I need to do and my mentor 
provides training and direction to accomplish my goals.  This can happen for you 
and your business also. 
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Branding Yourself First  
Is the Smartest Business Move You Can Make. 

 
I realized that there had to be a better way again, and dug in to be a student. So, 
here’s the deal, you can be successful online with Attraction Marketing. 
 
However, those who are having success with it are working with a Business 
Strategy Map.   
 
They are using a strategy that has been proven over and over again to be effective 
for you to draw your customers, business partners to you.  
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I’ve given you an overview of Attraction Marketing as it applies to getting your 
online business in motion. 
 
It’s a lot of information.  I have a Bonus 15 minute  consult offered to you to help 
sort things out (http://patleecampbell.com/formula-consult/).   I want to help 
you with your success.  
 
When you think of being your “best self”, what is it?  
 
For me it’s being the best Grandma; a warm loving wife; an advocate for our 
special needs son. It’s about being super generous with charities, and that means 
crossing the company stage. Celebrate each level of leadership from basic 
recognition to the time of high leadership level incomes.   
 
It’s about being a part of many other women’s successes including you. Think 
about your long and short term goals. Schedule your strategy session with me 
now so we can get you started on your business and moving towards the life you 
deserve. (http://patleecampbell.com/formula-consult/) 
 
You are a business woman, you have made a decision to succeed.  There is within 
you a drive, a focus to make changes in your life and those whom you love. Your 
life journey builds giftedness within you to attract others to you as customers and 
business partners. 
 
This report is intended to give you a big picture of how Attraction Marketing can 
work for you.  I trust that you can see the potential for yourself and your business.  
 
It all starts with your story...yes, your life story has “golden nuggets” of 
experience, and your personal skill sets...something that sets you apart to begin 
building your personal brand.  
 
For me, it was recognizing my administrative skills from nursing, communication 
ability in advocacy, my “loyalty” factor staying committed for the long-term. You 
see each of us bring strengths to our businesses that give us an edge. 
 
 

http://patleecampbell.com/formula-consult/
http://patleecampbell.com/formula-consult/
http://patleecampbell.com/formula-consult/
http://patleecampbell.com/formula-consult/
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You can start right now! 
 
Extra bonus I have created for you! 
 
Take the Simple 3 Day Action Plan because if you’re serious about making change 
in how you do business you must take action now. It really is the next natural step 
for you to begin taking... Access it here for free now. 
(Http://PatLeeCampbell.com/formula-book) 
 
There are great resources to support you in your success.  
 
I am delighted and totally committed in watching you achieve the goals you 
deserve.   
 
I foresee the transformation you can make and look forward to celebrating with 
you.   
 

 
 

 
 

ps remember to pick up  your bonus  Simple 3 Day Action Plan  
((http://patleecampbell.com/formula-book/ ) 
 
 
pps It’s Free...your second bonus, I want to talk with you ...Schedule your   
Strategy Session now. (http://patleecampbell.com/formula-consult/ ) 

http://patleecampbell.com/formula-book/
http://patleecampbell.com/formula-book
http://patleecampbell.com/formula-book/
http://patleecampbell.com/formula-book/
http://patleecampbell.com/formula-book/
http://patleecampbell.com/formula-consult/
http://patleecampbell.com/formula-consult/
http://patleecampbell.com/formula-consult/
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